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Celebrating 100 years  
Moving has always been in Maher 
Brothers’ DNA, but the mode 
of transport has changed. PAGE 2

Marion State 
of the City  

The mayor of the third 
fastest-growing city in 

Iowa talks of an even 
brighter future. PAGE 14

Candi Evans stands outside her mobile home in Golf View Mobile Home Park in North Liberty. CREDIT ADRIANA DEROSA

Welcome to the club

Samantha Rogers, human resources 
business director at Skywalk Group, says 
communication is key in any return-to-
work plan. CREDIT SKYWALK GROUP

Controversy overshadows mobile 
home ‘compromise’ legislation 

By Noah Tong
noah@corridorbusiness.com

Candi Evans bought her mobile home with her 
husband in 1998. The two, hoping to put roots 
down for years to come, built a family room ad-
dition — primarily by themselves with help from 
a contractor — where they did the installation, 

Advocates fight 
for manufactured 
housing rights 
against Havenpark 
Communities
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As pandemic subsides, communication, company 
needs can factor heavily into workplace decisions

By Richard Pratt
richard@corridorbusiness.com

As the COVID-19 pandemic continues to subside in 
both case numbers and hospitalizations, many Corri-
dor employers are either bringing many of their work-
ers back on-site in some form or have already imple-
mented return-to-work initiatives.

However, many companies had outlined plans to 
bring workers back to in-person work in December un-
til the surge of the COVID-19 omicron variant added 
another layer of uncertainty, according to a Market-
watch article published in December.

Nationally, Google and Ford were among those who 

Return to the office?
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Service organizations make push for younger members

By Angela Holmes
angela@corridorbusiness.com

Traditional service groups like Kiwanis and Rotary are not your 
grandfather’s clubs anymore. Instead, they have been actively re-
cruiting women and young professionals in the past few years.

When Brooke Fitzgerald, 40, first attended a Cedar Rapids Down-
town Rotary Club meeting as a guest speaker eight or nine years ago, 
she felt out of place.

“I remember going and thinking, ‘Oh my gosh, what even is 
this?’ You have to sit at a certain spot, and I was looked at like I 
don’t belong. One, I was female, and two, I was young,” she said of 
the experience. “Thankfully, that is changing for the better.”

Her viewpoint began to change around five years ago when 
now-Cedar Rapids Mayor Tiffany O’Donnell invited her to attend 

CLUB PAGE 18

Utility-scale solar projects 
Iowa Utilities Board sets partial review 
for Duane Arnold solar projects. PAGE 3

Corridor 
businesses 
respond to Russia-
Ukraine conflict
Several businesses and 
industries with operations 
in the Corridor have issued 
official statements. PAGE 16
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THE DIFFERENCE IS

PARTNERSHIP.
As a business leader, you want to 
partner with a bank that truly knows you, 
understands your goals and offers solutions 
to help you reach them. As Iowa’s largest 
independently owned bank, Bankers Trust 
has the resources and local decision-making 
you need, and the personal service you 
expect. And on top of that, we offer a full 
array of banking and wealth management 
services to help meet your personal goals. 
We also have 20 years of unwavering 
commitment to our community, and we 
show it through charitable giving and 
volunteerism. Give me a call to experience 
the Bankers Trust Difference.

Jack Gonder 
Cedar Rapids Market President

BANKING  |  LENDING  |  WEALTH MANAGEMENT

(319) 896-7786  |  BankersTrust.com

Jack Gonder 

woodworking, sanding and staining.
Her husband died in 2002. Ms. Evans 

worked until she was 70 to ensure she 
was debt-free and didn’t have to “be a 
burden on anybody.” Then, finally able 
to retire on a fixed income, she stopped 
working in January 2019.

By the end of March 2019, she received 
a notice on her door: Golf View Mobile 
Home Park (MHP) had sold to Utah-
based Havenpark Communities just a few 
weeks prior and raised rent by 61%. 

Havenpark is one of many private 

equity companies following a proven 
business model with a simple playbook 
– buy mobile home (or manufactured 
housing) parks for a premium from 
mom-and-pop owners. Kevin Borden, 
executive director of MHAction, says 
they then increase the rent to unprece-
dented levels, collect punitive fees, sepa-
rate utilities like garbage, sewer and wa-
ter from lot rent and evict residents who 
cannot keep up. This increases the value 
of the land, allowing ambitious MHP 
owners to bank the passive income or 
invest it in a nearby MHP elsewhere.

Like most mobile home residents, 

Ms. Evans owns her home but not the 
land underneath, leaving her financial 
investment susceptible to outside inter-
ests — and skyrocketing rent prices — 
that are out of her control.

Ms. Evans reached out to other 
homeowners, advocate groups and any-
one who would listen.

But for several years, state legislation 
that included rent justification for lot 
price increases, longer notice times and 
good-cause evictions stalled and eventu-
ally fizzled out despite bipartisan sup-
port and constant pressure from mobile 
homeowners.

Havenpark’s 
business strategy
Havenpark bought Golfview for $12.3 
million. At the time, the land was as-
sessed at just $5.28 million. 

Havenpark states that many previ-
ous owners deliberately keep rent low 
out of “altruistic intent” for long-time 
residents in most situations. Havenpark 
says mom-and-pop owners don’t suffi-
ciently invest back into improving the 
park. This has unintended consequences 
until deferred maintenance is addressed.

Since 2019, Ms. Evan’s monthly rent 
has increased by $205. 

In an email to the CBJ, Havenpark said 
they acknowledged their mistake of ex-
cessively large rent increases and no lon-
ger raise rents by more than $50 at a time. 
However, like other MHP owners, they 
say that keeping rent at a “market rate” 
is the only way to combat “rising operat-
ing costs and general inflation” and still 
make community improvements.

Mr. Borden believes this practice is an 
example of a large corporation engaging 
in land speculation deals.

“They’re overvaluing the land that 
they’re purchasing, which makes 
the current community owner much 
more open to sell,” he said. “And then 
they’re making up that difference for 
their shareholders by increasing rents 
exponentially.” He says Havenpark is 
only attempting to justify “a nebulous 
reality of fair market rents” with “voo-
doo economics” while owners boast 
about staggering profit margins in in-
vestment schools.

On a now-defunct page on Havenpark’s 
website, the company says tenant turnover 
is “minimal since it is difficult and costly 
for tenants to move their homes.”

“The strategy is to trap your money 
source,” said Assistant Attorney General 
Ben Bellus.

Mobile homeowners, he said, face 
a series of challenges because their 
homes aren’t actually mobile: It can 
cost up to $6,000 to $12,000 to move; 
some parks might require a resident to 
cut hitches or take off axles in a lease; 
older home models are virtually im-
possible to transport on a highway; and 
homes deteriorate over time.

Havenpark insists they are looking 
to own MHPs for the long term. They 
say they have spent approximately 
$793,000 on community improvements 
at Golf View since 2019.

Current legislation
Three years after Ms. Evan’s notice on her 
door, Iowa’s state government is on the 
verge of passing legislation to increase the 
notification time for rent increases from 
60 to 90 days, changing the presumption 
from retaliation period from six months 
to one year and making mobile home-
owners exempt from property taxes.

Critics of the compromise bill say the 
legislation doesn’t address the underly-
ing concerns in a meaningful way.

The barrier to getting better protec-
tions for residents passed is the Iowa 
Manufactured Housing Association 
(IMHA), said State Representative Lind-
say James, D-Dubuque. “It continues to 
shock me the outsized influence that 

Mobile home park ownership changes hands
HOUSING FROM PAGE 1
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special interests lobbying groups have in 
shaping our laws.”

According to the Des Moines Register and 
The New Yorker, the IMHA political action 
committee (PAC) received $50,000 from a 
Havenpark managing partner. In addition, 
House Speaker Pat Grassley, R-New Hartford, 
received a $30,000 donation from the PAC. 

In a statement to the CBJ, the IMHA 
supports the bills while emphasizing that 
government-imposed rent controls are bad 
public policy.

When asked why there is no rent justifica-
tion in the bills, sponsor Brian Lohse, R-Bon-
durant, said it’s tough to implement price 
controls on private companies, especially 
with rising land prices and property taxes. 

“I’m paying some of these costs and infla-
tion just like they are, so I guess it’s hard for 
me to understand why our legislators think 
that the increased cost should be my bur-
den,” said Ms. Evans. 

“Picking the landlords over the residents 
is a political choice,” said Rep. Zach Wahls, 
D-Coralville. “Current laws overwhelmingly 
benefit landlords.”

Rep. Lohse said he backed off from rent 
justification because he believes the language 
in Iowa’s code already protects residents from 
unjust evictions.

Rep. James, Mr. Belllus and Alex Kornya, lit-
igation director with Iowa Legal Aid, said they 
believe Rep. Lohse has acted sincerely to im-
prove protections for residents. Still, Mr. Kornya 
doesn’t agree with his assessment on evictions.

“If he thinks there’s an argument there, I 
don’t see it,” he said. “It’s possible they can 
use a construction of this language that I 
don’t see. The problem is when laws aren’t 
explicit, what they end up meaning depends 

on a lot of other factors.” 
Vague language in the bills surrounding 

the definition of rent and peaceable posses-
sion that, unless revised in future iterations 
of the bills, could make it easier to evict ten-
ants, said Mr. Kornya. 

Havenpark says they do not evict without 
cause, and their eviction rates in Iowa have 
been below the national average for the last 
three years.

“It’s not affordable housing if it’s not se-
cure,” said Mr. Bellus. “If you have evil inten-
tions, this system is pretty ripe for abuse.”

“If this continues, it doesn’t take a brain 
surgeon to understand that this will no lon-
ger be affordable housing,” said Ms. Evans.

Rep. Lohse said he expects the legislation 
to pass in the coming weeks, and he hopes 
the bills can “marinate” before the issue is 
taken up again.

What’s next?
In January, Havenpark bought two more MHPs, 
Lake Ridge Estates and Modern Manor, for a 
combined $33.5 million in Iowa City. 

With the expected passage of an IM-
HA-friendly bill, Mr. Borden isn’t surprised 
Havenpark is turning its attention back to ac-
quiring new properties.

“Only when residents start organizing 
and winning concessions do they turn their 
efforts toward protecting their investment at 
the legislative level,” he said.

Rent at the new locations is not expected 
to increase until this December at the earliest, 
said Havenpark.

“Tenants need to stay active,” said Mr. Bellus. 
“When people get tired and upset, that’s when 
the law gets shifted away from them again. 
They have to stay in front of the public.”  CBJ

How federal loans altered the 
manufactured housing landscape 
By Noah Tong
noah@corridorbusiness.com

As litigation director for Iowa Legal Aid, Alex Kornya has no-
ticed the trend of large, out-of-state corporations like Havenpark 
Communities purchasing mobile home parks (MHPs) when he 
advises clients. 

The nonprofit often helps low-income homeowners navigate 
various legal challenges by offering free legal services. 

Although he initially viewed this issue through the lens of his 
clients, who felt they were being taken advantage of solely by 
greedy corporations, he began to investigate why and how MHPs 
can increase rents so dramatically.

“When I first started looking at the cases, I thought, ‘Why is 
this happening? Let’s follow the money,’” he said.

After sleuthing through Iowa land records, he discovered that 
Havenpark’s community acquisitions are financed through Bell-
wether Enterprise — a commercial and multifamily mortgage 
bank — the subsidiary of Enterprise Community Partners. This 
national nonprofit historically has preached the importance of 
affordable housing.

Since Bellwether has Delegated Underwriting and Servicing 
status from Fannie Mae, Bellwether can provide low-risk loans to 
Havenpark, according to a report from MHAction.

These loans have “supercharged” Havenpark’s asset acquisi-
tions, said Havenpark Managing Partner Robbie Pratt in an on-
line archive of a 2019 Fannie Mae brochure.

Once Mr. Kornya examined the Fannie Mae underwriting as-
sociated with these loans, he realized the loans are structured to 
require a certain level of cash flow to meet underwriting stan-
dards. He said they require special sign-off from a Fannie Mae 
delegate like Enterprise before approval.

“So they would approve the rent increases, essentially,” he 
explained. “It wasn’t just Havenpark coming in and doing this. 
There was a system in place. Looking at the underwriting manu-
al…they required that you have a certain amount of cash coming 
out of the park in relation to the amount you borrowed. So how 
much you paid for the park, or how much you borrowed against 
the park, determines what your payments are.”

In other words: “The amount of money that is borrowed is 
many times more than the publicly assessed land value,” said 
Mr. Kornya. “The number of times by which the loans sometimes 
outstrip the assessed value is just mystifying.”

“I feel this is the key to figuring out the real story behind 
the rent increases because it’s more complex than just greed, al-
though I think greed plays a part,” he added. 

In the case of Golf View in North Liberty, Havenpark, in an 
email to the CBJ, said the previous owner dictated the $12 mil-
lion purchase price. The former owner was a local developer who 
believed the land, if redeveloped for a different purpose, was 
worth around this asking price.

Enterprise did not agree to an interview but stated in an email 
they “do not have a direct relationship with Havenpark; they 
mostly deal with our independent subsidiary Bellwether.”

According to Bellwether’s website, a large portion of their rev-
enue supports Enterprise.

An online policy brief by Enterprise titled “Preserving the 
Affordability of Manufactured Homes in Land-Lease Commu-
nities” talks about the innate vulnerabilities tenants face by 
investors looking to maximize profit, raising further confusion 
over whether they agree Havenpark’s business strategy preserves 
affordable housing.

Bellwether also declined an interview on their connection with 
Havenpark but said they are proud to have contributed more than 
$100 million in the last decade toward affordable housing.

“[Enterprise] come from this interesting backstory, which I feel 
is based on good intentions,” said MHAction Executive Director 
Kevin Borden. “It’s really disturbing that they’re in this space.”

Mr. Borden called on Fannie Mae and Freddie Mac to im-
plement and enforce stronger guidelines surrounding the loans 
they create and include stipulations that protect residents, such 
as rent justification rules.   CBJ

Havenpark says they have spent more than $120,000 on a community playground and pavilion 
at Golf View Mobile Home Park in North Liberty. CREDIT HAVENPARK COMMUNITIES

TOP: Fifty MHAction members 
gather in Austin, Texas to 
protest Mobile Home University, 
a program they say spreads a 
predatory business model.

BOTTOM: MHAction leaders meet 
in front of the Federal Housing 
Finance Authority in Washington, 
D.C. calling on Fannie Mae to 
better protect mobile home 
residents. CREDIT MHACTION


