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Coexisting within a 
mall, the facility’s 
adaptation could be 
modeled here

By Noah Tong
noah@corridorbusiness.com

What happens when shopping malls 
lose tenants, and health care systems 
look for smart ways to expand services? 

According to the S/L/A/M Collabo-
rative (SLAM), a national architecture 
firm with an office in Iowa City, the 
solution is for hospitals to purchase 
space within malls so the medical and 
retail sectors coexist together through 
“medtail” synergy.

The firm was the architect of record 
for a 350,000-square-foot University of 
Rochester Orthopedics & Physical Per-
formance Center and the construction 
of a 140,000-square-foot outpatient 
clinical services building at The Market-
place Mall in Henrietta, New York. The 
Iowa City team was chosen for the proj-
ect due to its expertise in the health care 
space after working on the Stead Family 

Children’s Hospital, Pediatric Special-
ity Clinic, and Holden Comprehensive 
Cancer Center with University of Iowa 
Health Care.

This type of partnership is a national 
and local trend that serves both the retail 
spaces and the hospitals, says Scott Han-
sche, principal-in-charge for the project.

“If you look at the Corridor, there are 
some medical spaces in our malls like 
UI Quick Cares, but those are 3,000 to 
5,000 square feet,” he said. “Malls are 
in great locations with great access for 
shoppers so healthcare clients, instead 
of coming to a big, main campus…it 
makes a lot of sense to not have to go to 
a campus downtown.”

Other than the ease for visitors to take 
care of medical and shopping needs in 
one convenient location (and the ability 
to walk around and shop while a family 
member is in surgery, for example), hos-
pitals gain access to a functional facility 
in a much quicker timeframe.

“These [developments] normally take 
anywhere from three to six years from 
the start of design and development to 
when they open the doors,” Mr. Han-
sche explained. “When you purchase 
an existing property, the infrastructure 
on the site is already there. The speed to 

IC SLAM architecture studio constructs 
orthopedic center in New York

TOP: The new University of Rochester 
medical facility replaces a former Sears 
store at The Marketplace Mall in Henri-
etta, New York. CREDIT RM STUDIO/
BOB MASULIS

RIGHT: UI QuickCare clinics are an ex-
ample of “medtail” synergy to a smaller 
degree, says Scott Hansche. CREDIT 
NOAH TONG
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The Duane Arnold Solar Project + Farming
A Perfect Match for Linn County 

www.DuaneArnoldSolar.com

o Providing an opportunity for farmers to generate a new steady, reliable income
stream, regardless of weather or commodity prices

o Preserving farmland productivity for landowners after the life of the project
o Helping families pass down their farmlands to the next generation

The proposed Duane Arnold Solar Project provides area families an opportunity to diversify their 
income and harvest what they choose—the sun, crops, or both! 

Duane Arnold Solar I and II are indirect, wholly-owned 
subsidiaries of NextEra Energy Resources, LLC

market is really advantageous, especial-
ly when they need space five, six, eight 
years in advance.” He also noted the re-
duced costs related to this type of trend.

Shopping malls appreciate the health 
care additions as well, he said. With 
longtime tenants like Sears or JCPen-
ney’s closing down locations, it leaves 
malls empty and without enough busi-
nesses. Adaptive reuse of malls can often 
cause a resurgence in foot traffic.

Before the University of Rochester 
purchased the property, occupancy at 
The Marketplace Mall was about 50%. 
Once the project is completed, occu-
pancy is expected to increase to 90-
95% capacity.

Mr. Hansche sees potential for this 
type of acquisition in the Corridor at 
a larger scale, noting that some clients 
see main malls like Coral Ridge Mall in 
Coralville as an excellent option.

“Because of online ordering and how 
retail square footage has decreased in 
some areas … I think this is an oppor-
tunity for physicians and medical pro-
viders to find space,” he said. “In Ce-
dar Rapids, everything is down there in 
one area with St. Luke’s Hospital, Mer-
cy Medical Center and the Physicians’ 
Clinic of Iowa. Some people may say, 
‘well, could I just drive somewhere else 
where I don’t have to drive downtown 
and find a parking spot?’”

SLAM recently helped complete the 
master plan for the University of Iowa 
Hospitals & Clinics and has 10 to 15 
active projects ongoing with UIHC to-
day.   CBJ

University Scooters to hold 24-hour 
Children’s Hospital fundraiser
By Noah Tong
noah@corridorbusiness.com

University Scooters, an 11-year-old 
business in downtown Iowa City, 
hopes to raise awareness for its compa-
ny and funds for the UI Stead Family 
Children’s Hospital by hosting a Scoot 
Marathon on April 29 from 5 p.m. un-
til April 30 at 5 p.m.

The staff — all current University of 
Iowa students — will take turns riding 
scooters by participating in a nonstop 
relay marathon for the duration of the 
event. Members of the community are 
encouraged to join in for the last 45 
minutes of the fundraiser.

“We feel the Children’s Hospital is 
always a very strong charity cause for the 
students,” said Tyler Persinger, owner of 
the store. “Dance Marathon influenced 
the decision. They dance for 24 hours; 
well, what about scooting for 24 hours? 
It’s a familiar concept for students, but 
it’s different and a little silly.”

The business was rebranded to Uni-
versity Scooters in 2018 when Mr. Pers-
inger took over. Formerly called Mope-
dU, scooters were less common than 
today. There were no moped parking 
spots on campus or downtown. With 
a fleet of around 80 vehicles, the busi-

ness began to catch fire.
In the last four years, University 

Scooters changed its business model 
after noticing demand had dropped, 
eliminating the ability to rent and re-
ducing product offerings. Now they 
focus solely on selling scooters and 
mopeds to college students and kids. 
He explained that higher-end products 
are typically sold to an older clientele, 
and the store is also looking into elec-
tric options.

All proceeds will be given to the 
University of Iowa Center for Advance-
ment. In addition, those who donate 
will be eligible for raffle prizes.

University Scooters hopes to raise 
$10,000 during the event.

“We’re constantly trying to do more 
with the community,” he said. “This 
was one of our main goals this year 
because we’ve done charity events in 
the past, but we just wanted to do 
more.”   CBJ

University Scooters staff members are gearing up to host their first ever Scoot 
Marathon. CREDIT UNIVERSITY SCOOTERS


